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Editor - D. A. Chandekar

Gditevial Desk

The metals industry, especially in Asian
region is on recovery track. The situation and
the mindset today is totally changed from the
one in Dec 08, isn'tit ?

The major customer industries for non-
ferrous metals like aluminium, copper are
construction, automobile, engineering,
consumer durables etc. As far as construction
industry is concerned, we all know that real estate pricing was
artificially and illogically inflated over the past few years. As
long as there were buyers, the construction sector kept on
increasing the prices but the situation drastically changed after
the global meltdown and the so called 'real estate bubble' burst.
The prices came down by almost by 50 % and the construction
industry was almost paralysed. The demand for metals came
down sharply. Similarly auto sale also reduced due to fear factor
and metals industry suffered a setback there too. The story for
other industries was also similar and in totality, the demand
curve for metals dipped substantially.

As the time passed, the industry gradually came out of that
state and started functioning. The construction industry had to
do a lot of 'price correction' but after they did that, the things
started moving. The other industries like auto, consumer
durables also started some improvement in their sale and were
slowly able to increase the production. One has to understand
that western and developed economies were still lagging behind
and this increase in production should be attributed to the
domestic demand. The export demand is still to rise but the
manufacturing companies are catering to the domestic one. In
such a situation the demand for non-ferrous metals has also
increased gradually and now metal producing and processing
companies are again looking forward to a bright future.

Does this mean that the recession is over ? No, I do not
think so. The production and sales levels of June 08 are still
to be achieved. Experts say that it will be 2012 when this
level can be achieved. As mentioned in this column
earlier, it is very difficult to take recession out of mind
and this is a very slow process. We should be happy
about the fact that we are on the recovery track and if
everything goes well, 2010 will be a better year than

2009. D. A. Chandekar
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